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Improve	Your	Media	Kit	
for	Sales	Revenue	Success!

N A T I O N

Over 400 magazine and newspaper titles.
Over 5,000 ad sales reps trained in 7 countries.



8/13/18

2

@ryandohrn	– Ryan@360AdSales.com	- www.360AdSales.com

360AdSales.com

Copy	of	the	slides?		You	bet!
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89%	of	your	buyers	want	99%	of	
their	information	on	your	company	
and	ad	space	offerings	BEFORE they	
speak	to	a	salesperson.	
[Sources:	SMM	Magazine,	wsj.com,	Forbes.com,	Hubspot,	BSM]
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The	Publisher/Owner	is	
not	always	the	best	person	
to	create	the	media	kit.
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IDEA	#1
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Those	that	use	the	media	most	need	
to	be	intimately	involved	in	the	
design	process.		
[Source:	Your	sales	team]
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2-3	letter	words	are	skipped	over	
almost	75%	of	the	time.	(Eyethink)
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Web	users	have	time	to	read	at	
most 28%	of	the	words	during	an	
average	visit;	20%	is	more	likely.		

[Source:	Jakob Nielsen]
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Total	percentage	of	U.S.	adults	who	
are	unable	to	read	an	8th	grade	
level	book	– 51%
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Source:	http://www.statisticbrain.com/reading-statistics/

Total	percentage	of	NASA	employees	
that	are	dyslexic	– 55%	

Source:	http://www.statisticbrain.com/reading-statistics/
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Use	more	graphics	
and	WAY less	text.
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IDEA	#2



8/13/18

6

Visuals	are	processed	60,000x	faster	
in	the	brain	than	text.	
[Source:	3M	Corporation]
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Landscape	layout!		
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Self-Service	Sales	
is	critical!
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IDEA	#3

1,400	B2B	buyers	surveyed	said	60%	
of	their	decision	is	made	via	online	
research	before	they	contact	a	sales	
person.		[Source:	hbr.org]	
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Promo	Videos
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Make	“The	Promise”	
then,	gate	your	
media	kit.

@ryandohrn	– Ryan@360AdSales.com	- www.360AdSales.com

IDEA	#4
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You	will	be	granted	IMMEDIATE access	to	
our	complete	media	kite	including	rates	
by	completing	this	simple	form.			
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If	you	call	a	lead	in	the	first	5	minutes	
after	they've	submitted	a	web	form,	
they're	100x	more	likely	to	get	on	the	
phone.	— InsideSales
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But	Ryan…	I	need	to	explain	our	
rates.

Use	a	video.
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Where	do	you	grow	
from	here?
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360AdSales.com

Improve	Your	Online	Media	Kit	
for	Sales	Revenue	Success!


